PAYSCHOOLS VENDING BY THE NUMBERS

Plus, vending machines
are available LEASE-
TO-OWN. With this

option, there is no

downpayment, making
fast integration feasible
for most districts. And

of schools end up paying for the machines
with net profits in less than 2 years.

Ask your PaySchools
rep for a customized
vending plan and

predicted ROI analysis!
Typically 70-80% of vending-

80

machine sales are paid for with
integrated lunch accounts.

Email:

annual lease cancellation : (
sales@payschools.com

privileges mean you can

opt out at any time.

Or call your rep.

Overall, nutrition services 1 ( www.payschools.com
In 14 years, :

departments see an average
30% increase in vending
revenues over their old

Average sales
per student
range from so successful that

the integrated vending
program has been

vending systems.
&5y less than 1 percent

$35-$65

annually. of customers have
opted to discontinue.



